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Keep D-Edge.
See the other half of
your revenue.
D-Edge distributes your online channels. Peaqplus reads your

whole PMS — direct, corporate, MICE, groups — and adds the

analysis, decisions and forecasting an independent revenue

manager runs on all of it. Reading from your PMS

independently. No migration, no conflict.
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HALF THE REVENUE LIVES ELSEWHERE 02 / 05

I F  Y O U  R U N  D - E D G E

D-Edge distributes online. The rest of the
revenue sits in your PMS.

D-Edge is a strong distribution platform — channel manager, booking engine, CRS,

connectivity to 300+ OTAs and the GDS. That's the online distribution handled. But

for most independent hotels 30–60% of revenue comes from outside online OTAs —

direct, corporate, MICE, groups, walk-in — and that revenue lives in the PMS,

beyond the distribution view. Peaqplus reads all of it, and adds the layer around it.

01

Distribution is handled

D-Edge manages your channels — 300+

OTAs, GDS, booking engine, CRS. Keep it.

Peaqplus doesn't distribute; it reads the

reservations that land in your PMS from every

source and analyses the whole picture.

02

The other half of revenue

Direct, corporate, MICE, groups, walk-in —

typically 30–60% of an independent's revenue.

Online-distribution analytics can't see it.

Strategy on half the data is strategy on half

the data.

03

The decision record

Every revenue call deserves a why. Peaqplus

logs decisions with reason codes, anchors

discussion to the exact data row, and walks a

fixed weekly Revenue Meeting. The RM work a

distribution platform isn't built for.

04

The forward view

Forecasting, budget vs variance, peer

benchmarking, and AI visibility — do ChatGPT,

Claude, Perplexity and Gemini recommend

your hotel? The parts of revenue management

that sit beyond distribution.
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T H R E E  L A Y E R S  O N  T O P  O F  D I S T R I B U T I O N

The full picture, the decisions, and the forward
view.

01 The full-revenue picture — every channel, not just online

Pickup by channel × segment × revenue type, Same Point YoY (week-position aware), and Time Machine

— replay your on-the-books as of any past day — across a 9-dashboard Insight suite. On the whole PMS:

direct, corporate, MICE, groups and OTA together. The analysis an independent revenue manager runs

every morning, on all of the revenue.

02 The decision + forecasting layer

Every revenue call becomes a logged decision with reason codes; the Revenue Meeting walks a fixed

weekly agenda; Smart Forecast Enhanced adds a daily AI correction over a 60-day horizon; Budget tracks

the annual plan against monthly variance. The strategy work around distribution — in one place.

03 Beyond distribution

Benchmark (your occupancy, ADR and RevPAR against a peer pool, with MPI / ARI / RGI). The group Sales

pipeline with Smart Pricing and displacement. Competitor Reviews — where you stand on guest score.

Discovery — a weekly measure of whether AI assistants recommend your hotel. And Pulse AI, the

conversational and scheduled AI on your PMS data.
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SIDE BY SIDE 04 / 05

H O W  T H E  T W O  R U N  T O G E T H E R

No migration. No conflict. Parallel install.
D-Edge distributes; Peaqplus reads the PMS. They draw on independent sources, don't share data flows, and don't

require moving off one for the other. Adding Peaqplus is a parallel install — distribution keeps running while the

team gains the full-revenue picture and the decisions around it.

RM The revenue manager works in both

Manages channels and inventory in D-Edge. Runs the morning analysis on the full revenue picture, logs

the decisions, and leads the weekly Revenue Meeting in Peaqplus — including the direct, corporate and

MICE business D-Edge doesn't see.

GM The GM and owner mostly work in Peaqplus

The plain-language dashboards, the Executive Summary, the Daily Briefing — the story of the whole

business, not just the online slice. Forecast, budget variance and benchmarking in the same place.

T H E  P E A Q P L U S  S C R E E N S  Y O U ' L L  O P E N  M O S T
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Insight dashboards — 9 pre-built views on the full PMS, each scannable in 30 seconds→

Pickup & Pace — by channel, segment and revenue type across every source, with Time Machine→

Forecast & Budget — Smart Forecast, annual plan and monthly variance→

Decisions + Revenue Meeting — reason-coded audit trail and the fixed weekly agenda→

Sales pipeline + Benchmark + Discovery — group business, peer benchmarking and AI visibility→



PRICING & START 05 / 05

P R I C I N G  A L O N G S I D E  D - E D G E

From €109/month — no rip-and-replace.

Peaqplus starts at €109/month for BI Core, published transparently on the pricing

page. It's an add-on layer, not a replacement — keep D-Edge for distribution, add

Peaqplus for the full-revenue picture, the decisions and the forecast. It reads from

your PMS with no impact on your distribution.

The layer you add — on top of BI Core (from €109/mo)

Pulse AI — conversational + scheduled AI €49 / mo Competitor Rate Intelligence — rates +

reviews

€59 /

mo

Discovery — AI-visibility (AEO / GEO) €49 / mo

Multi-property management is included in every tier. BI, Forecasting, Budget, Decisions, Revenue Meeting

and Benchmark are part of the core platform. Intro pricing on the add-ons.

See the other half of your revenue.

A 45–60 minute walkthrough on a simulated property with data that

moves day to day. We show the full-revenue picture — online + direct +

corporate + MICE in one view — and the decisions around it. Keep D-

Edge; see what Peaqplus adds.
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